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THURSDAY, SEPTEMBER 12TH, 2013
REGISTRATION: 8:00AM

CONFERENCE: 9:00AM - 5:00PM

2013 GIVE & GAIN CONFERENCE

PRESENTED BY

GALLUP UNIVERSITY
1001 GALLUP DRIVE - OMAHA, NEBRASKA
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ABOUT THE CONFERENCE

The Give & Gain Conference focuses 
on education for the fundraising 
professional with an emphasis on 
planned giving.  This conference is 
designed to provide all attendees with 
“take-back practical ideas” that will 
help them raise more money.  Thanks 
to generous sponsors, you get much 
more for your continuing education 
dollar with nationally recognized 
speakers.  In addition, the one-day 
format means less time away from the 
office and your donors.  Here’s what 
some of your peers had to say about 
the 2012 Give & Gain conference:

“The quality and variety of 
speakers was excellent.”

“It was practical and on target.  
Not theory, but down to earth 
given by people who have 
done it.”

“I was reminded of why I got 
into nonprofits in the first place.  
I’ve gotten lost in the jungle 
of administration - more time 
needs to be spent learning how 
to win partners to the cause.”

You will enjoy a superb, state-of-the-
art learning environment at Gallup 
University, located on the riverfront in 
Omaha.  As you partake in a delicious 
lunch, you will discover what makes 
you stand out as you learn about 
Gallup’s best-selling Strengthsfinder 
and Strengths Based Leadership 
assessments.

To top off the day, everyone is 
invited to the reception immediately 
following the conference.  Wine, 
cheese and great networking … what 
a terrific way to end this special day.

PRESENTED BY...

THE ASSOCIATION OF FUNDRAISING 
PROFESSIONALS 
The Association of Fundraising Professionals (AFP) 
Nebraska Chapter provides members with a ready 
to use network of fundraisers and professional 

contacts. Educational luncheons are held monthly at a discount for 
members and the Chapter conducts several workshops on development 
practices, strategies and techniques.  AFP Nebraska also hosts National 
Philanthropy Day, offering members community-wide visibility and public 
recognition of individuals, companies, and foundations committed to 
philanthropy.  To learn more or to join, go to www.afpnebraska.org.

NEBRASKA 
PARTNERSHIP FOR 
PHILANTHROPIC 
PLANNING 
The mission of the Nebraska 

Partnership for Philanthropic Planning (NPPP) is to help charitable gift 
and estate planners assist their donors and clients in making the best 
gift possible. NPPP accomplishes its mission by helping members to 
enhance their professional skills through knowledge and education, build 
relationships with other partners in the charitable gift planning process, 
and serve as the network and professional resource for charitable gift and 
estate planners.  NPPP typically meets on the first Fridays of the month for 
educational presentations and networking.  To learn more or to join, go to 
www.nebraskappp.org.

Earn education credits towards your
CFRE certification or recertification! 
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SCHEDULE OVERVIEW
8:00AM -  9:00AM REGISTRATION  //  CONTINENTAL BREAKFAST  // VENDOR BOOTHS OPEN

9:00AM  -  10:30AM KEYNOTE  -  YOUR DONOR’S LEGACY STORY: ARE YOU A 
FEATURED CHAPTER?  -  TRACY LOVE SILVER 

10:30AM  -  10:45AM BREAK

10:45AM  -  11:30AM
MAKING THE CASE FOR 

LONG TERM GIVING 
- TODD SIMPSON

DATABASE DILEMMAS - HOW 
TO GET THE MOST OUT OF 

YOUR DATABASE
- BRENDA HELGET, 

CK DURYEA, LAURA ILIFF & 
MICHELLE MOYES-DILL

A CONVERSATION ON ETHICS
- TOM CULLINAN

1:00PM  -  1:45PM
ACHIEVING DONOR GOALS 
WITH LIFE INCOME GIFTS

- KEITH NAPOLITANO

3 STEPS TO PLANNED 
GIVING SUCCESS

- TODD MEKELBURG

WHO’S GIVING, WHAT 
MOTIVATES THEM, AND HOW 
DOES GIFT PLANNING ENTER 

INTO THE CONVERSATION
- MELANIE NORTON

2:00PM  -  2:45PM
ADD ANOTHER ARROW TO 

YOUR QUIVER
- JIM GUSTAFSON 

& CK DURYEA

MAJOR DONOR CULTIVATION 
FOR THE SMALL SHOP
- TRACY LOVE SILVER

WHO’S GIVING, WHAT 
MOTIVATES THEM, AND HOW 
DOES GIFT PLANNING ENTER 

INTO THE CONVERSATION
- MELANIE NORTON

1:45PM  -  2:00PM  BREAK

2:45PM  -  3:00PM  BREAK
3:00PM  -  4:00PM  CLOSING SESSION  -  SMALL TALK, BIG DOLLARS  -  TRACY LOVE SILVER

4:00PM  -  5:00PM  WINE & CHEESE NETWORKING RECEPTION

11:30AM  -  1:00PM LUNCHEON
LEADING WITH YOUR STRENGTHS  //  HEATHER WRIGHT  //  GALLUP
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2013 GIVE & GAIN CONFERENCE SCHEDULE
THURSDAY, SEPTEMBER 12, 2013  //  GALLUP UNIVERSITY  //  OMAHA, NEBRASKA

8:00AM REGISTRATION  //  CONTINENTAL BREAKFAST  //  VENDOR BOOTHS OPEN

9:00AM KEYNOTE: YOUR DONOR’S LEGACY STORY: ARE YOU A FEATURED CHAPTER?
TRACY LOVE SILVER  //  FOUNDER, SHARED LEGACY RESOURCES, PORTLAND, OR
As fundraisers, we’re taught that success is all about the way you tell “the story”– how compelling 
you can make your organization’s work sound to the donor. But those conventional lessons miss 
a very important point: the Legacy Story of the donor – and the part of that story the charity can 
help him accomplish. This program addresses the importance of the donor’s story in fundraising 
and introduces some simple ways to tap into its philanthropic power.

10:30AM BREAK

10:45AM BREAKOUT SESSIONS

INVESTING IN GIFT PLANNING … MAKING THE CASE FOR YOUR BOARD
R. TODD SIMPSON, CFRE  //  EXECUTIVE DIRECTOR, PERU STATE COLLEGE FOUNDATION
Convincing your Board of Directors to invest in gift planning can be daunting … if not impossible!  
The idiosyncrasies and hidden benefits of spending in planned giving can be difficult to explain 
to Board members who are interested in immediate return.  In this lively session we’ll discuss 
techniques to educate your Board on the importance of investing in gift planning, and the 
wonderful long-term benefits waiting for your organization.

DATABASE DILEMMAS
MODERATOR: BRENDA HELGET, CFRE  //  PRESIDENT AND CEO, HELGET CONSULTING
PANELISTS: LAURA ILIFF  //  EXECUTIVE DIRECTOR, WESTSIDE FOUNDATION
CONNIE (C.K.) DURYEA, J.D.  //  SR. EXECUTIVE DIRECTOR, GIFT PLANNING, WORLD VISION
MICHELLE MOYES-DILL  //  NONPROFIT ADVOCATES
Do you have a step-by-step plan to qualify, cultivate, solicit and steward your donors, with every 
move tracked in your donor database and synced with your Outlook calendar?  Attend this open 
discussion with your colleagues who are using Raiser’s Edge, DonorPerfect and GiftWorks to 
track their actions, report moves management, and raise more money.  Even if you aren’t using 
these software programs, plan to attend and learn more about best practices for getting the most 
out of your donor information.

A CONVERSATION ON ETHICS
TOM CULLINAN  //  FOUNDER, SCHOLA DONUM
We live in a time of high stakes and heightened scrutiny, where an ethical grounding is necessary 
for staff and leaders who serve a charitable organization. The perils are readily found, as 
questionable charity ethics frequently make the headlines. This session will focus on the PPP/
ACGA Model Standards of Practice for the Charitable Gift Planner, though not to the exclusion of 
the AFP Code of Ethical Principles and Standards.
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2013 GIVE & GAIN CONFERENCE SCHEDULE
THURSDAY, SEPTEMBER 12, 2013  //  GALLUP UNIVERSITY  //  OMAHA, NEBRASKA

	

11:30AM LUNCHEON
LEADING WITH YOUR STRENGTHS
HEATHER WRIGHT // GALLUP
This session will help you to better identify and understand your strengths, how to fit those 
strengths into building a stronger organization and how you can lead from your strengths.  Using 
the Gallup Strengths online assessment, each participant can complete the evaluation to identify 
their top 5 natural strengths prior to the conference.

1:00PM BREAKOUT SESSIONS

ACHIEVING DONOR GOALS WITH LIFE INCOME GIFTS
KEITH NAPOLITANO  //  DIRECTOR OF GIFT PLANNING, UNIVERSITY OF 
NEBRASKA FOUNDATION
Life income gifts offer an opportunity for donors to achieve financial and charitable goals. 
After reviewing the basics of charitable gift annuities and charitable remainder trusts, this 
presentation will address how to select the life income gift that best fits a particular donor’s 
goals.

THREE STEPS TO PLANNED GIVING SUCCESS 
TODD MEKELBURG  //  DIRECTOR OF PLANNED GIVING, LOMA LINDA UNIVERSITY HEALTH
Our donors want to make a difference for our organizations but oftentimes need our help.  
They’ve heard of planned giving but don’t know what it means.  Our job is to find out what 
they want, figure out possible options, then share those options in a simple and understandable 
format.  Learn the three steps it takes to prepare and present meaningful planned giving 
proposals for your donors.

WHO’S GIVING, WHAT MOTIVATES THEM, AND HOW DOES GIFT 
PLANNING ENTER INTO THE CONVERSATION?
MELANIE NORTON, CFRE  //  VICE PRESIDENT OF DEVELOPMENT AND ALUMNI ENGAGEMENT, 
DEPAUW UNIVERSITY
Most development operations are challenged in terms of time, budget and resources.   How 
do you focus your efforts, use your resources, and increase philanthropic dollars for your 
organization?  How do you weave gift planning into the conversation to make certain you are 
taking advantage of the largest and most impactful gifts a donor may make?  This session will 
explore creative ways to build relationships and cover tools and tips to help you introduce the 
full range of giving options to your donors and prospects. 
 

1:45PM	 BREAK
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2:00PM BREAKOUT SESSIONS

ADD ANOTHER ARROW TO YOUR QUIVER
JIM GUSTAFSON  //  GIFT PLANNING DIRECTOR, NEBRASKA COMMUNITY FOUNDATION
CONNIE (C.K.) DURYEA, J.D.  //  SR. EXECUTIVE DIRECTOR, GIFT PLANNING, WORLD VISION
Calling all Cupids. Let’s face it. We’re not the only one they love anymore. Today’s donors 
hold passions for many causes and charities.  This session will help you assist your donors in 
formalizing their inner philanthropy by identifying and comparing planned giving structures for 
families who want to engage in multi-generations, with multiple causes. Using real case studies 
we’ll walk through donor scenarios and lessons learned as well as provide you with practical 
information from a tax and technical content, to arm you with another arrow in your quiver. 
Become their favorite by helping them spread their love for humanity. 

MAJOR DONOR CULTIVATION FOR THE SMALL SHOP
TRACY LOVE SILVER  //  FOUNDER, SHARED LEGACY RESOURCES, PORTLAND, OR
More than 80% of all charitable giving comes from individual and legacy givers – yet smaller 
organizations often focus the bulk of their fundraising energy on corporate and foundation 
grants.  When you really connect with your donors—even a select few—you open the door to a 
significant funding potential … and you can do it with surprisingly limited resources.

WHO’S GIVING, WHAT MOTIVATES THEM, AND HOW DOES GIFT 
PLANNING ENTER INTO THE CONVERSATION?
MELANIE NORTON, CFRE  //  VICE PRESIDENT OF DEVELOPMENT AND ALUMNI ENGAGEMENT, 
DEPAUW UNIVERSITY
Most development operations are challenged in terms of time, budget and resources.   How 
do you focus your efforts, use your resources, and increase philanthropic dollars for your 
organization?  How do you weave gift planning into the conversation to make certain you are 
taking advantage of the largest and most impactful gifts a donor may make?  This session will 
explore creative ways to build relationships and cover tools and tips to help you introduce the 
full range of giving options to your donors and prospects. 

2:45PM BREAK

3:00PM SMALL TALK, BIG DOLLARS
TRACY LOVE SILVER  //  FOUNDER, SHARED LEGACY RESOURCES, PORTLAND, OR
You can find out a lot about your donors in simple, everyday conversation — and it isn’t hard to 
get the ball rolling!  This isn’t a presentation.  It’s a demonstration of what you say, what you hear 
and what you KNOW as a result. 

4:00PM WINE AND CHEESE RECEPTION, VENDOR BOOTHS OPEN

2013 GIVE & GAIN CONFERENCE SCHEDULE
THURSDAY, SEPTEMBER 12, 2013  //  GALLUP UNIVERSITY  //  OMAHA, NEBRASKA
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MEET THE CONFERENCE SPEAKERS

TRACY LOVE SILVER 
FOUNDER, SHARED LEGACY RESOURCES  //  PORTLAND, OR  
Tracy was an advocate for women’s and children’s issues in Memphis for more than 25 years. In 2006, 
she designed Shared Legacy Resources to encourage and perpetuate philanthropy, make philanthropic 
dollars go farther, and help clients leave lasting legacies of greater value.  In 2010, she moved to Portland 
Oregon and today works with nonprofits to help them build more meaningful relationships with their 
major donors, with individual and family clients to help them build mission-centered legacies, and with 
estate and financial planners who want to help their clients do the same.

HEATHER WRIGHT 
SENIOR LEARNING AND DEVELOPMENT CONSULTANT  //  GALLUP
Heather Wright is a Senior Learning and Development Consultant with Gallup. Since joining the 
company in 1986, Wright has helped her clients achieve their growth goals through consulting, analysis, 
and development.  Wright has led the Gallup Great Manager Program since its inception in 1999. She 
has served as a consultant and facilitated seminars for Gallup’s employee and customer engagement, 
leadership development, and strengths-based coaching programs.  She also establishes and maintains 
coaching relationships with clients, assisting them with individual leadership development, change 
management, performance, and other topics.  As a leadership expert, Wright’s mission is to support 
leaders with insights that enable them and their organizations to grow.  

JIM GUSTAFSON 
GIFT PLANNING DIRECTOR  //  NEBRASKA COMMUNITY FOUNDATION  
Jim helps people experience the joy of giving by helping them think about how they can make a 
difference to the people, places and charitable organizations that are important to them. Currently, 
he oversees the Nebraska Community Foundation’s planned giving programs serving more than 230 
communities in Nebraska. Jim has guided the growth of the Foundation’s expectancies to over $45 
million today.  Jim has been a speaker at the National Philanthropic Planning Conference. He is the 
past- president of the Nebraska Partnership for Philanthropic Planning and is the 2012 recipient of the J. 
Robert Sandberg Award in recognition of service to the Gift Planning Profession.   

TOM CULLINAN
FOUNDER  //  SCHOLA DONUM
Through his firm, Schola Donum™ Inc., Tom Cullinan works as a gift planner and charitable giving 
counsel to organizations serving missions in education, healthcare, social services, religion, and the arts. 
Over his 21-year career he has facilitated thousands of charitable gifts with a total value exceeding $950 
million. He is also editor of Planned Giving Today, a practical resource for education, inspiration, and 
professional linkage. Cullinan was selected by the Partnership for Philanthropic Planning through a peer 
review process to its Leadership Institute. He served on the board of PPP, the boards of its local councils 
in Houston, Washington DC, and Nebraska, and the board of the Greater Houston AFP.
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R. TODD SIMPSON, CFRE
EXECUTIVE DIRECTOR  //  PERU STATE COLLEGE FOUNDATION
Todd Simpson has worked in nonprofit management and fund raising since 1987. Todd was Director of 
Client Services at a national direct mail firm serving nonprofits until joining The Omaha Home for Boys 
as Director of Development in 1995.  At the Boys’ Home, Todd was responsible for the entire development 
effort including five million direct response solicitations each year and a database of over 1,000,000.  In 
2010 Todd joined the Peru State College Foundation as Executive Director.  Todd is a regular speaker on 
fundraising and organizational leadership topics and has presented for the University of Nebraska at 
Omaha, the Association of Fundraising Professionals (AFP), the Nonprofit Association of the Midlands and 
many more.  Todd also teaches a two day course on direct mail fund raising as part of the University of 
Nebraska – Omaha’s Certificate in Fund Raising Management program. 

MELANIE J. NORTON, CFRE
VICE PRESIDENT OF DEVELOPMENT  //  DEPAUW UNIVERSITY, NEWCASTLE, IN
Melanie oversees all of the fundraising and alumni staffs and activities for DePauw University which 
holds an endowment in excess of $500 million and has approximately 30,000 living alumni. Prior to her 
recent appointment, Melanie was a consultant with Johnson, Grossnickle and Associates, a full-service 
philanthropic consulting firm in Indianapolis. Before her time in consulting, Melanie served as the 
Director of Gift Planning at DePauw, spearheading the oversight and administration of a gift planning 
program that exceeded $180 million in documented expectancies and boasted a planned giving honor 
society with more than 1,400 members. Melanie holds an M.B.A. from the Kelley School of Business at 
Indiana University & a B.A. from Franklin College. She is currently the Treasurer of the national board of 
the Partnership for Philanthropic Planning (PPP).  

CONNIE (C.K.) DURYEA, J.D.
SR. EXECUTIVE DIRECTOR, GIFT PLANNING  //  WORLD VISION
C.K. has over thirteen years of experience in charitable planning. In her sixth year at World Vision, an 
international humanitarian organization, she covers twenty-two states working with individuals, couples, 
multi-generational families and their advisors to develop and integrate their charitable goals into their 
overall estate plans in alignment with their family mission and values. Prior to joining World Vision, 
she was Vice President of Gift Planning at Nebraska Methodist Hospital Foundation, served as Divisional 
Director of Planned Giving for The Salvation Army and also was Director of Planned Giving for the 
University of Nebraska Foundation. An active member of the Nebraska State Bar, C.K. received her J.D.  
and a B.A. from the University of Nebraska.  She is currently president-elect of the Omaha Estate  
Planning Council.  

TODD MEKELBURG 
DIRECTOR OF PLANNED GIVING  //  LOMA LINDA UNIVERSITY, CA
Todd Mekelburg has been involved in various aspects of charitable gift planning for the past 24 years; first 
as a trust auditor for the General Conference of Seventh-day Adventists in Silver Spring, Maryland, then as 
Director of Trust Services for the Rocky Mountain Conference in Denver, Colorado followed by 15 years as 
Director of Leadership Giving at Union College in Lincoln, Nebraska, his alma mater.  He began his current 
position as Director of Planned Giving for Loma Linda University Health in April 2012.  

MEET THE CONFERENCE SPEAKERS
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KEITH NAPOLITANO, J.D.
DIRECTOR OF GIFT PLANNING  //  UNIVERSITY OF NEBRASKA FOUNDATION 
Keith works to cultivate and close planned gifts for all constituencies of the Foundation including the 
University of Nebraska - Lincoln, The University of Nebraska Medical Center, the University of Nebraska 
at Omaha, and the University of Nebraska - Kearney. Keith is an attorney and previously practiced in 
the areas of exempt organizations, estate planning, and business transactions. He has an MBA from 
University of Wisconsin and law degree from Cornell University.

BRENDA HELGET, CFRE
PRESIDENT AND CEO  //  HELGET CONSULTING.  
Brenda has over 18 years of experience in the nonprofit field, with 14 of those years focused on 
fundraising.  She became a Certified Fundraising Professional (CFRE) in 2004 and also has completed the 
UNO Nonprofit Certificate of Fundraising.  Brenda has helped raise over $12 million through direct mail, 
and more than $50 million via capital campaigns. She has been sought after as a speaker, with sessions 
for the Association of Fundraising Professionals (AFP) Nebraska Chapter, the University of Nebraska-
Omaha, the Lincoln American Marketing Association, the AFP Mid-America Conference , the AFP 
International Conference and in a live chat on direct mail for the Chronicle of Philanthropy.

MICHELLE MOYES DILL
NONPROFIT ADVOCATES
Michelle Moyes Dill has a passion for working with micro to medium organizations to assist the 
development of their missions, programs, agencies, funds, directors and boards. She works with the 
organization and community to build and improve programs, volunteer management, events, grant 
writing, fund development, systems improvement, partnership development and support to executive 
leadership. See more of her work and partners at NonProfitAdvocates.com

LAURA ILIFF
EXECUTIVE DIRECTOR, WESTSIDE FOUNDATION
Laura Iliff has served as the Executive Director for the Westside Foundation for three years. The 
Foundation raises private funds to support the continuing improvement of educational programs offered 
by Westside Community Schools. During the last year, they have converted to the Donor Perfect database 
and created a separate website for the Foundation and Alumni Association. The goal was to be able to 
take donations on-line, register for events on-line, send newsletters electronically, merge the alumni 
database with the Foundation database, and have the ability for alumni to update their information on 
the website. Before coming to Westside, Laura served as the Development Director for Heartland Family 
Service for 10 years.  Laura also volunteers for several organizations.

MEET THE CONFERENCE SPEAKERS
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THANK YOU TO OUR GENEROUS SPONSORS
CONFERENCE SPONSORS

GALLUP
Gallup delivers forward-thinking research, analytics, and advice to help leaders solve their most 
pressing problems. Combining more than 75 years of experience with its global reach, Gallup 
knows more about the attitudes and behaviors of the world’s constituents, employees, and 
customers than any other organization.

Gallup consultants help private and public sector organizations boost organic growth through 
measurement tools, strategic advice, and education. Gallup’s 2,000 professionals deliver services 
at client organizations, through the Web, and in nearly 40 offices around the world.  Gallup also 
offers books with groundbreaking research on business, leadership, wellbeing, and politics, as 
well as coursework on the factors that drive individual and organizational performance.

FIRESPRING
Based out of Lincoln, NE, Firespring provides nonprofit organizations with branded donor 
pages, comprehensive website packages and an integrated donor database management system. 
All tools that help you manage volunteers, members and constituents, administer your public 
events, raise significant funds and spread the word about your mission. To learn more about 
how Firespring can help you take control of your website and make an impact within your 
community, visit Firespring.org or contact us to schedule a free demo at 877.447.8941.

DONORPERFECT
DonorPerfect is web-based donor management software that organizes all of your constituent 
data in one unified database. It has easy to use constituent relationship management tools for 
help making smarter, timelier decisions that help you raise the most money for your cause.  
Learn more at donorperfect.com.

THOMPSON & ASSOCIATES
Thompson & Associates partners with nonprofit organizations to maximize planned giving 
opportunities and increase endowments through a values-based charitable estate planning 
process.  The individualized planning process, complimentary to donors, benefits them, their 
heirs, and nonprofits.  This highly effective service has directed over $6 billion dollars to 
charitable organizations since 1998.

UNIVERSITY OF NEBRASKA FOUNDATION
The University of Nebraska Foundation is an independent, nonprofit organization raising private 
gifts to support the University of Nebraska for more than 75 years. In 2012 donors, through 
their gifts to the foundation, provided the university with $124 million for scholarships, medical 
and other research, academic programs, faculty and buildings. All foundation funds are donor 
designated. The foundation’s comprehensive fundraising campaign, the Campaign for Nebraska, 
has raised more than $1. 2 billion for the university and will end in 2014. For more information, 
visit nufoundation.org.

SUPPORTING SPONSORS
 
AMERICAN NATIONAL BANK
American National Bank is proud to have a long history of providing financial support to over 
200 nonprofit and community organizations annually.  Our primary focus is to serve low- to 
moderate-income individuals through educational opportunities, human service and community 
development programs. Our commitment to the community goes beyond dollars and cents; it is 
also supported by the many employees who give generously of their time and talent.

MORGAN BRAATEN
2013 Give & Gain Conference design work provided by Morgan Braaten. Morgan is a graduate of 
Creighton University pursuing a career in Graphic Design and Digital New Media. She also really 
likes photoshopping glasses on cats.
For more information, visit: morganbraaten.com



REGISTER EARLY TO SAVE!

 EARLY REGISTRATION (BEFORE AUGUST 16, 2013)
 $75 for AFP or NPPP members  $100 for non-members

 REGULAR REGISTRATION (AFTER AUGUST 16, 2013)
 $100 for AFP or NPPP members  $125 for non-members

REGISTRANT’S INFORMATION (PLEASE PRINT)

NAME:

TITLE:

ORGANIZATION:

EMAIL:

ADDRESS:

CITY:			               STATE:	               ZIP:

WORK PHONE:

CELL PHONE:

ANY DIETARY REQUESTS?

PAYMENT METHOD

  CHECK (please make payable to AFP Nebraska)
  CREDIT CARD
         VISA      MASTERCARD     
         AMERICAN EXPRESS      DISCOVER

NAME ON CARD:

NUMBER: 

EXP. DATE:		

ZIP CODE ON CREDIT CARD BILL:

SIGNATURE:

BREAKOUT SESSION SELECTION
To help in planning our meeting space, please 
indicate the breakout sessions you wish to attend.

10:45 A.M. SESSIONS
  Making the Case for Long Term Giving
  Database Dilemmas – How to Get The

  A Conversation on Ethics

1:00 P.M. SESSIONS
 Achieving Donor Goals with Life Income Gifts
 3 Steps to Planned Giving Success
 Who’s Giving, What Motivates Them, and How     

2:00 P.M. SESSIONS
 Add Another Arrow to Your Quiver
 Major Donor Cultivation for the Small Shop
 Who’s Giving, What Motivates Them, and How

REFUND POLICY
•	 Full refund up to 21 days prior  

to the conference.
•	 A one-half refund up to 14 days prior  

to the conference.
•	 Zero refund seven days or less prior to  

the conference.

For questions about this policy, please 
call Brenda Helget at 402-850-7591.
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YES! I WANT TO REGISTER FOR THE 2013 GIVE & GAIN CONFERENCE!
TO REGISTER ONLINE, GO TO AFPNEBRASKA.ORG

Does Gift Planning Enter into the Conversation

Does Gift Planning Enter into the Conversation

Most Out of Your Database

MAIL 
form to AFP, P.O. Box 24133, 
Omaha, NE 68124
Or fax to: 402.397.0283

QUESTIONS? 

CALL 
Joe Pittman at 402.397.0280 

EMAIL 
afpnebraska@cam-omaha.com


